
YEM -YOUR SUPPLIERS

Your Enquiry Manager
“CONNECTING PEOPLE”
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Suppliers, partners, business associates ... call them 
what you will,  they are the heart of  the YEM 

marketing strategy

They are the reason YEM is free for you

And they may make you money
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Your YEM enquiry page has a referral panel for 
promoting allied businesses 
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 The page also typically carries a message of recommendation.

‘Supplier Buttons’ list the business type and business name of suppliers. 
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Sharing enquiries is one of the most effective marketing tools in 
the industry - it generates genuine appropriate leads 

Your enquirers will value your supplier suggestions because they 
want your opinion about who is good and who is reliable. Some 
enquirers are not even sure what types of businesses to look for. 

Your list will help them.

Your suppliers will value your endorsement and your referrals and  
will show you even greater support in return

Your referrals will increase your chance of working with these 
professionals that you like and respect.  Your events will  run more 

smoothly because you work together regularly.  

You will enjoy your work more 

You are probably referring these suppliers anyway
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FEES FOR SUPPLIER BUTTONS

• A supplier button costs the supplier money in 2 ways

• They pay to advertise their business name to all your enquirers

• And they also pay a small fee every time their button is ticked 
and they receive a direct enquiry with the enquirer’s contact 
details and a request for information
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• These suppliers pay an annual fee to YEM to  advertise 
their business name on your enquiry page ($99 - $299)
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• These suppliers pay an annual fee to YEM to  advertise 
their business name on your enquiry page ($99 - $399)

• And to have their web link forwarded to each enquirer 
on the Instant response
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•The advertising fee is set by YEM and paid to YEM 
annually

•The fee reflects the amount of web traffic on your 
site ... the lower your number of enquiries, the 
lower the annual fee

•And also reflects the type of business buying the 
button ... a make up artist does not generate the 
same $ return from your leads as perhaps a local 
reception venue might, and this is reflected in the 
fee
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IF THE ENQUIRER 
TICKS A BUTTON 

FOR INFORMATION

THAT 
SUPPLIER 
PAYS YOU 

Your enquiries are a valuable resource. Why not make money 
from them?

$ FEE PER TICK
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all administration and payments handled by YEM

At a fee of $1 per tick
this enquiry generated 

$3
for the host business 

The fee per enquiry 
is set by you and 

paid to you
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REVENUE TO YOU
• Revenue to you, starting at $1 per enquiry per supplier, adds up 

quickly

• If you list a make up artist, stationer, florist, video, DJ and cars

• And on average, each time you receive an enquiry,  4 of the 
6 buttons are ticked by the enquirer

• And if you only receive 5 enquiries per week 

• You will make $1,040 per year from your free YEM page!

• $1 x 4 referrals x 5 enquiries x 52 weeks a year = $1040
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YOUR SUPPLIERS GET 
“A FREE TRIAL”

• Suppliers may not understand how good this form of 
marketing is, so we like to let them try before they buy!

• YEM will invite the suppliers for you and explain to them 
how purchasing a supplier button works 

•We load them onto your site for a one month free trial 
to see how this marketing works for their business

• At the end of the month, if it has been good for them, 
they can buy the button for a year and start paying you
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WHAT IF NOBODY WANTS 
TO PAY FOR A BUTTON ON 

MY SITE?
• This has never happened

• The buttons are very cost effective advertising targeted at a 
genuine market

• The click fees are minimal

• If your first choice doesn’t want your button, there will 
always be other suppliers you can try .... 

• Businesses thrive on networking and it is worth taking the 
time to build a strong network 
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WHAT DO I DO NOW? 
• Choose the supplier categories for your page

• Nominate the individual supplier for each category

• Decide how much you will charge them per enquiry

• YEM does the rest. 

• These suppliers are your colleagues so you may like to 
talk to them about the YEM lead sharing concept - but 
you do not have to

•  YEM will explain and invite the suppliers for you - you 
don’t have to sell anything.  YEM will load the suppliers for 
a free trial and then contact them to see how they liked it
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WORKING FOR YOU

WORKING FOR YOUR SUPPLIERS
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